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Start 

Sales in- charge 

1. Schedules meeting with 

customer 

2. Creates and encodes 

weekly itineraries in CRM 

Calendar 

3. Visit and discuss the 

following: 

- Accounts Receivable 

- Volume 

- Percentage of 

Business 

- Competitor 

- New Business 

Opportunity 

- Issues and concern/s 

Sales in- charge 

4. Encodes sales report in the 

CRM. 

 

End 


